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Matthew L. Roland

A Message from the President

Dear Valued Customer:

I hope 2024 is off to a great start for you. The forecast looks 
promising across most sectors of the construction industry, and my 
hope is that your year is filled with numerous projects. 

Recently, Komatsu's Quarry Days took place at Komatsu's Arizona 
Proving Grounds. Quarry Days offered attendees a chance to see 
and operate more than a dozen machines, including a Komatsu 
PC2000-11 surface mining excavator and Komatsu’s new 
GD955-7 motor grader with a standard 18-foot blade. In addition 
to equipment, Komatsu representatives from its Smart Quarry 
solutions and My Komatsu teams were available to show customers 
the advantages of incorporating technology into their operations. In 
this issue, you can read all about the equipment and products that 
were on display at the event. 

No matter your machinery or fleet size, My Komatsu can help you 
manage it better. Now even easier to navigate, My Komatsu lets you 
get the critical information you need in fewer clicks. You can also 
see manuals and order parts, including Reman items that could 
potentially provide you with significant savings. 

Additionally, you can access Komatsu’s Smart Construction 
solutions through your My Komatsu account. Smart Construction 
solutions can help you maximize productivity and efficiency, 
and you can incorporate them at practically any stage of the 
construction process, from pre-bid to production to final closure. 
Be sure to check out the article on how to choose the best solution 
for your business. 

There are several other articles that I believe you will find valuable as 
you work on projects now and look to the future.

As always, if there is anything we can do for you, please feel 
free to contact one of our branch locations. 

Sincerely,
Roland Machinery Co.

	
Matthew L. Roland,
President  
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MMark Schleis graduated from high school in 
1976 and immediately took a job as a laborer on 
an underground pipe crew for a contractor in the 
Sheboygan, Wis., area. Four years later, he was 
running it. 

“I’ve pretty much been doing utility work my 
entire life — 46 years, anyway” said Mark, 
President of PTS Contractors Inc. “This is all I 
know. It’s been good for me, my family and all 
of our employees. What I love is that every day 
and every job are different and that you can look 
back with a sense of accomplishment.”

In 1983, Mark joined PTS Contractors, which 
stood for pipe, TV and seal because that’s the 
type of utility work the company was known for 
at the time. Mark was one of eight employees 
when he was hired and became part owner in 
2000. He then bought out Greg Joski’s share in 
the company in 2016 to take on sole ownership. 

“Through hard work, dedication and honesty we 
just kept building to where we are today,” said 
Mark. “The other factor in our success over the 
years is concentrating on doing what we know 
best, and that’s utility installation — putting 
sewer, water and storm piping in the ground. The 
lion’s share of our work remains in the municipal 
markets, but we have seen an increasing 
percentage of jobs in the private subdivision 
sector during the past few years.”

PTS Contractors has continued to grow along 
with its market share. Mark admitted that 

when the company had three crews in the 
early 2000s, he thought that it was as big as it 
would ever be. However, PTS Contractors now 
has about 50 employees who are split among 
multiple crews that complete projects within 
about 150 miles of Green Bay. 

Best in the business
Three longtime employees — Vice President 
Steve Horn, Controller Casey Ashman, and 
Project Manager Branden Strayer — now have 
ownership in the company and are helping Mark 
manage PTS Contractors. They will take full 
ownership as Mark transitions into retirement in 
the coming years.

“Like Mark, I have been in the industry 
practically my entire life,” said Branden. “Our 
work is underground all the time, so I enjoy 
being out in the field and seeing the pipe put 
in and watching what develops on top of it. 
We have definitely grown as a company the 
past few years, along with our ability to tackle 
tougher projects.” 

The management team credits PTS 
Contractors’ hard-working staff as a vital 
component to the company’s success. 

“It’s our belief that our employee base is the 
best in the business,” declared Steve. “That’s 
especially true of the guys in the field. We can 
spin papers and command all we want, but they 
are the ones who put us on the map, because 
they get the job done day in and day out, on 
time and on budget.” 

Mark added, “We take care of them by offering 
advancement and keeping work in front of 
them. That’s a big reason why we have very little 
turnover and long-term employees.” 

That includes two of Mark’ sons who have 
followed in his footsteps. His oldest, Jason, runs 
a crew, and his youngest, Ryan, is an operator. 

“Both worked here as kids washing windows, 
cleaning equipment and doing other odd jobs,” 
recalled Mark. “When they were old enough, 
they went into the ditch as laborers and worked 
their way up. I couldn’t be prouder of them, but 
I’m also proud of everyone who works here, 
many of whom have been here decades and 
worked their way up. PTS wouldn’t be where it is 
without their hard work and dedication.”

Foreman Jason Schleis does ditch work with a Komatsu 
PC490LC-11 excavator on a job site south of Green Bay, Wis. 

PTS Contractors Inc.’s experienced and dedicated staff 
installs underground utilities in the Green Bay area

Mark Schleis, 
President

Steve Horn,  
Vice President 

A Salute to a Customer

Discover more at
RolandIndustryScoop.com



Reliable equipment, responsive service
PTS Contractors generally has six to 12 projects 
at any one time with active work, according to 
Branden. To ensure the company can effectively 
handle the wide range of trench and pipe sizes 
it deals with, it has acquired various models of 
Komatsu excavators from Roland Machinery 
Company with the help of Territory Manager 
Eric Sixel, who also facilitates rentals for 
PTS Contractors. 

“Eric; our product support rep, Brad Treml; and 
the entire Roland team have been outstanding to 
work with because they know how to take care 
of every aspect of our equipment needs, from 
helping us determine the machines we need to 
service and supplying parts,” noted Mark. 

“We are aggressive about maintenance, and 
they set us up with My Komatsu, so we can 
remotely track the machines and see where 
they are located, how many hours they have to 
determine if they are close to a service interval, 
abnormalities, and idle time,” commented 
Casey. “It’s a great fleet management tool. 
In addition, they have helped set us up with 
extended warranties like Komatsu Care Plus II.” 

Noting that PTS Contractors has several 
machines with 10,000 to 15,000 hours, Branden 
added, “The reliability of the Komatsu machines 
has been outstanding. They’re excellent 
pieces of equipment for us. However, even 
the best machines have an issue from time to 
time, and support is another big factor in our 
equipment-buying decisions. The service and 
support from Roland have been great. Roland 
has even done service on competitive brands.”

PTS Contractors uses Komatsu PC138, PC228 
and PC238 tight tail swing excavators on sites 
with limited space. For deeper digs, it utilizes 
359-horsepower PC490LC models.

“We got our first 490 in 2016 when we were 
doing a big 60-inch pipeline project, and we 
really fell in love with it because of its stability 
and how well the hydraulics work compared to 
other brands,” explained Jason. “We now have 
five of them, and their versatility is big for us 
because we work anywhere from a completely 
open area to urban areas with lots of overhead 
power lines. We run short, standard and long 
arms, and we use short arms for heavy lifting, 
shallow digs, and in those areas with lots of 

Operator Ryan Schleis pushes dirt and grades with a Komatsu D61PXi-24 Intelligent Machine Control (IMC) dozer. 

Casey Ashman, 
Controller

Branden Strayer, 
Project Manager

Continued . . . 
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power lines. With the long arms, we can get 
down to about 20 feet deep. The tight tails 
give us great production where we can’t get a 
standard excavator such as in a lane of traffic or 
up against a building.” 

For finish work and pond construction, PTS 
Contractors uses a Komatsu D61PXi-24 
Intelligent Machine Control (IMC) dozer with 
integrated GPS grade control. 

“It’s great for setting grade on slopes, and 
we actually build models in the field with it,” 
said Branden. “Our operators love that they have 

the plans right in front of them, know where 
they are in relation to final grade, and that the 
machine will optimize each pass. They also love 
the visibility with the slant nose because they 
can easily see the blade edges.” 

Optimism for the future
Looking forward, PTS Contractors believes 
there will always be a need for its services. 

“We are replacing systems that we put in 
decades ago, and the infrastructure continues 
to age and needs to be replaced,” said Mark. 
“PTS is in a great position with the relationships 
we have built with municipalities, developers 
and engineers who call us back for repeat work 
or to bid on their projects. I know that when the 
transition is complete and I’m formally out, it will 
be in good hands. I will miss the employees the 
most. Without them, PTS would not exist!” 

Branden added, “We like the size we’re at, 
but I would like to see a little bit of growth. 
The ability to tackle other stuff that might be 
outside of our comfort zone is where I see us 
going — a niche that’s beneficial to PTS to make 
us more profitable and a better company for 
our employees.”

“We will focus our efforts on our main territory, 
which is eastern Wisconsin,” stated Steve. “We 
have the succession in plan, an incredible staff, 
and the ability to handle a wide range of jobs. 
We are very positive about the future.”  ■

*The opinions expressed here are from the end 
user as quoted. The results described herein are 
those of these end users under certain conditions. 
Your results may vary.

(L-R) Roland Machinery’s Eric Sixel and Del Keffer meet up with PTS Contractors’ Mark Schleis, Branden Strayer, Steve Horn, and Casey Ashman, 
as well as Roland Machinery’s Brad Treml.

PTS Contractors’ fleet includes a variety of Komatsu tight tail swing excavators, 
which are great for job sites with limited space.
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Now there is an easy, 
aff ordable way to 
bridge the technology gap 

Smart Construction Retrofi t equips legacy 
machines with 3D guidance and payload 
monitoring — tools to drive accuracy and 
effi  ciency at your job site.

Learn more about this exciting new solution at
komatsu.com/smart-construction-retrofi t

Scan to learn more



LLate last year, the Federal Reserve indicated it 
was likely done raising rates in its efforts to bring 
inflation under control and avoid a recession. 
Construction forecasters were expecting the 
news even before it was announced, which led 
to a primarily optimistic outlook for construction 
starts in 2024. 

According to Dodge Construction Network, 
overall construction starts are expected to 
rise 7% this year, following a 1% increase in 
2023. That projection would bring total starts to 
$1.206 trillion in 2024. Dodge sees all regions of 
the country making gains, led by the Northeast 
at 16% and the West at 10%. 

“As we go into 2024, we’re starting to see 
economic growth become more consistent and 
accelerating by the end of the year,” said Dodge 
Chief Economist Richard Branch in the article 
“2024 Forecast: Non-Building, Manufacturing 
Lead the Way” by Engineering News-Record.  

Branch added that the outlook is dependent 
on the assumption that the Federal Reserve is 
done raising interest rates. Dodge expects rates 

to begin falling in the middle of 2024, according 
to the Engineering News-Record article.

A rate increase freeze and expected drop 
later would bode well for the housing market, 
according to Dodge and other forecasters. 
Dodge predicts an overall 11% increase, 
with a rise of 9% in single-family and 14% in 
multifamily. ConstructConnect predicts a 4.4% 
increase in overall residential. The National 
Association of Home Builders forecasts 
single-family rising 3.7%. 

“As interest rates stabilize and then begin to 
decline after Q1 or Q2, the homebuilding sector 
will revive,” said Alex Carrick, Chief Economist 
at ConstructConnect. 

Transportation’s continued surge
While overall construction was relatively flat 
in 2023, the transportation sector, which 
includes public highway, pavement and street 
construction, was a standout with double-digit 
growth that saw it reach $108.6 billion. The 
American Road & Transportation Builders 
Association (ARTBA) expects the trend to 

Potential interest rate cuts in 2024 could spur the housing market, according to construction industry forecasters. Dodge Construction Network 
sees an overall 11% increase, with a rise of 9% in single-family and 14% in multifamily. The National Association of Home Builders forecasts 
single-family rising 3.7%. 

Fed rate pause could have positive effect on housing market 
in 2024, economists predict overall growth
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continue and increase another 16% in 2024 to 
nearly $126 billion, according to Alison Black, 
Chief Economist at ARTBA.

Black indicated that the rise was influenced 
by the Infrastructure Investment and Jobs 
Act (IIJA) because many of the projects 
supported by IIJA are in the construction 
phase. Plus, many states are increasing their 
own revenues to match federal funds and 
make additional transportation investments, 
using a combination of general fund transfers, 
bond issues, business taxes, and other 
user-fee increases.

Considering IIJA’s impact on starts, along with 
states’ increased revenue, ARTBA predicts the 
total value of overall transportation to grow 
to $214 billion, a 14% increase. That includes 
sectors such as airport construction, bridges, 
public transit, rail, and ports. 

Both Dodge and Fails Management Institute 
(FMI) have positive outlooks for the non-building 
sector, which includes transportation. Dodge 
sees overall growth at 7% with highways and 
bridges up 23% and environmental public works 

rising 10%. It only predicts power plants/gas/
communications to fall, dropping 17%. 

FMI’s outlook is more modest at 7.7% overall 
with highways and streets at 8.6%, sewer 
systems at 9.1%, and water supply at 7%. In 
contrast to Dodge, FMI predicts power will 
have an increase of 6.2%.

Sector gains
Manufacturing is expected to see double-digit 
growth within the overall non-residential market, 
according to both Dodge and FMI, with Dodge 
predicting 16% and FMI 15.1%. Both have an 
overall outlook for non-residential at about 4%. 

Dodge predicts as much as 17% growth in 
the hotels and motels sector, and 9% in stores 
and shopping centers. It also sees a rise in 
educational buildings and health care facilities, 
with drops in office buildings and warehouses. 
Other non-residential is predicted to be flat.

While FMI predicts office and commercial will 
fall, it anticipates growth in amusements and 
recreation, religious, education, health care, 
and public safety.  ■

The American Road & Transportation Builders Association predicts the total value of overall transportation to grow to $214 billion, a 14% increase. 
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TTechnology use in the construction industry 
has grown rapidly during the past decade and  
includes both on-machine technology as well 
as software designed for each stage of project 
management. Choosing the right technology 
to move your business forward comes with 
many questions, and the correct answers 
depend on what technology your company 
has already adopted. 

Komatsu has long been a technology proponent. 
It was among the first manufacturers to 
incorporate telematics into its machinery, with 
its Komtrax remote monitoring system that 
enabled customers to monitor fuel usage, idle 
time, location and more. During the past two 
decades, Komtrax has expanded to include 
additional comprehensive information that helps 
with proactive fleet management, to help reduce 
downtime as well as owning and operating costs.

“For our customers, Komtrax was a great 
introductory option down the technology path, 
and it continues to be a great feature,” said Jason 
Anetsberger, Director of Customer Solutions, 
Komatsu. “On our new machines, it’s easily 
accessible through our My Komatsu platform 
and lets you monitor any piece of equipment.” 

Anetsberger continued, “Now, the question is: 
what’s the next step that is right for you in this 
technological journey? Fortunately, we have 
many Smart Construction solutions depending 

on where you are at the moment. We offer 
solutions that can support a small operation that 
is currently not using any technology, as well 
as solutions for large multinationals that have 
fully embraced machine control and project 
management systems.”

Anetsberger provided some helpful tips for 
how to determine which Smart Construction 
solutions could be beneficial and when the 
right time to add them is. All of the solutions 
can be accessed and viewed through your My 
Komatsu account. 

No solutions? IMC is a good introduction
If you are not using any of Komatsu’s Smart 
Construction solutions, Intelligent Machine 
Control (IMC) dozers and excavators may be a 
good starting point, according to Anetsberger. 
When Komatsu introduced its first IMC dozer 
more than a decade ago, it was the original 
Smart Construction solution. Several new 
models and next generation machines have 
been added that feature fully factory-integrated 
GPS machine control, which helps increase 
productivity and efficiency by reducing 
surveying and staking costs and eliminating the 
masts and cables of traditional aftermarket GPS 
add-on systems.

With seven sizes of IMC dozers, ranging 
from the 105-horsepower D39i-24 to the 
354-horsepower D155AXi-8, there is a fit for 

If you already have IMC 
equipment in your fleet, 
the next step may be to 
add solutions that help 

you better track and 
manage progress. Smart 
Construction Dashboard 

allows remote visualization 
of job site terrain progress 

with the aim to have a 
digital twin of the job site 

material movements.

Smart Construction solutions can help you increase productivity, 
track it and make faster critical decisions

Jason Anetsberger, 
Director of

Customer Solutions, 
Komatsu

10

Choosing the Right Fit



practically every construction site application. 
The IMC 2.0 dozers have advanced features 
such as proactive dozing that enables operators 
to cut/strip automatically from existing terrain as 
well as lift layer control, tilt steering control, and 
quick surface creation. 

On the excavator side, there are IMC machines 
ranging from the 20-ton-class PC210LCi-11 
to the 50-ton-class PC490LCi-11. All have 
semi-automatic functions that go beyond 
simple guidance to semi-automatically limit 
over-excavation and trace a target surface. Once 
target elevation is reached, even if the operator 
tries to move the joystick to lower the boom, the 
excavator doesn’t allow it, reducing wasted time 
and the need for expensive fill material. 

IMC 2.0 excavators feature bucket angle 
hold control, which automatically holds the 
bucket angle to the design surface during arm 
operation. It’s less fatiguing for operators, so 
they can be more productive, and it produces a 
better finish-grade surface. Plus, auto tilt bucket 
control assists operators by aligning the bucket 
parallel with the slope, so that finish grading can 
be accomplished without needing to align the 
machine with the target surface. Testing has 
shown that these latest generation models help 
improve accuracy by up to 33% and efficiency 

as much as 63% compared to conventional 
excavation and grading methods.

“We have more than a decade of proven 
success with IMC machines saving time and 
material costs, to help increase profitability,” 
said Anetsberger. “IMC was our first Smart 
Construction solution, and we have built 
a suite of additional beneficial solutions, 
including our Smart Construction Retrofit for 
standard excavators. This technology is a good 
entry-level system for someone who may be 
considering GPS but is not ready to fully commit 
to integrated machine control.”

Smart Construction Retrofit is an add-on, 
indicate-only system that offers many of the 
benefits of IMC. It’s three-dimensional, so 
operators get the advantage of seeing where 
they are on a project, as well as their relation to 
target elevation. They can set audio alerts that 
change tone the closer they get to finish grade. 
That, along with the visual representation on 
the app, helps keep operators from digging too 
deep, saves time and lowers costs.

From site to office and vice versa
Additional Smart Construction solutions can 
help customers better manage their projects 
from pre-bid to final close out. 

Intelligent Machine Control (IMC) dozers can help increase productivity. For those looking for an introduction to Smart Construction, IMC 
equipment may be the best fit.

Continued . . . 
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“Knowing which one to use is a matter of 
assessing your goals,” Anetsberger stated. “Do 
you want faster, more accurate mapping and 
progress tracking? Do you want to move to 3D 
digital plans and combine drone data with 3D 
design data to confirm quantities? Do you want 
better labor management and cost tracking 
and to be able to do it remotely?” 

A couple of solutions Anetsberger suggested 
for those who now have IMC machines are 
Smart Construction Remote and Smart 
Construction Dashboard. Remote allows 
users to remotely send design files to targeted 
machines in the field and remotely support 
operators without driving to the job site, 
saving time and fuel expenses. With remote 
access, contractors can help their operators 
troubleshoot issues in real time by viewing the 
same visuals as in the machine. 

To help users with tracking cut/fill progress, 
Dashboard allows remote visualization of job 
site terrain progress, with the aim to have a 
digital twin of the job site material movements. 
It combines data from multiple sources into 
one comprehensive picture and provides a 3D 
graphic visualization of all design, drone and 
machine data to measure cuts/fills, quantities 
and productivity. Users can confirm pre-bid and 
topographical map data, track site progress in 
near real time, document job site conditions as 
evidence for change orders, and quickly and 
easily measure quantities.

“Dashboard and Remote are complementing 
solutions to IMC,” said Anetsberger. “The 
visual representation and the ability to track 
job site progress more easily from practically 
anywhere, can lead to faster decisions and 
potentially better bottom-line outcomes. 
They are easy to implement, user-friendly, 

and the cost savings have been significant for 
companies using them.”

Further building your solutions portfolio
As any project manager knows, job sites often 
evolve and plans change, which makes staying 
on schedule and on budget a challenge. Smart 
Construction Office is a project scheduling 
and management solution that serves as 
a central hub for all your jobs and can help 
replace manual production and cost tracking 
with streamlined daily automation. It delivers 
timely updates, insights and auto-forecasting 
schedules, and cost estimates throughout a 
project’s life cycle. 

“Office is a project management tool that gives 
you reliable forecasting and insight into budget 
versus actual costs,” explained Anetsberger. 
“Another consideration is Smart Construction 
Field, a mobile app that uses data to track 
spending and allows contractors to quickly 
view current conditions and progress. You can 
break it down by labor, equipment, materials, 
receipts, timecards, and much more. Both 
Office and Field are brand-agnostic, so they 
can be a great solution for contractors with 
mixed fleets.”

Additional Smart Construction solutions 
include Design, Drone and Fleet, which can 
help replace paper plans with digital files, 
accurately map job sites, and collect data for 
fleet optimization.

“There are so many easy ways to implement 
technology solutions into your operations,” 
concluded Anetsberger. “We encourage 
anyone who wants to streamline and optimize 
their operations to learn about Smart 
Construction solutions by talking to their 
distributor about how to get started.”  ■

Cost tracking is essential. 
Smart Construction Office 
is a project scheduling and 
management solution that 
serves as a central hub for 

all your jobs. It can help 
replace manual production 

and cost tracking 
with streamlined daily 

automation that delivers 
timely updates, insights 

and auto-forecasting 
schedules, and cost 

estimates throughout a 
project’s life cycle.

12

‘Easy to implement, user-friendly’
. . . continued



Montabert and the Montabert logo are registered trademarks of Montabert S.A.S. in the United States and various countries around the world, and is part of Komatsu Mining Corp. since 2017. 

Montabert’s unique variable energy breakers are truly multi purpose 
attachments for quarry management. Whether you need them for primary 
or secondary breaking, block splitting, crusher assistance or recycling, 
you will handle the job with maximum efficiency. Montabert’s wide tool 
range will also increase the versatility of these breakers.

For more than 100 years, Montabert products have been produced with a commitment 
to designing methods and solutions focused on productivity, reliability and safety.

robust &
productive

montabert.com
montabertusa.com

MICHIGAN
Escanaba • 906-786-6920

INDIANA
Portage • 219-764-8080

WISCONSIN
DeForest • 608-842-4151
De Pere • 920-532-0165

Eau Claire • 715-874-5400
Franksville • 262-835-2710
Schofield • 715-355-9898

SlinSlinger • 262-644-7500

MISSOURI
Bridgeton • 314-291-1330

Cape Girardeau • 573-334-5252
Columbia • 573-814-0083
Palmyra • 573-769-2056

ILLINOIS
Springfield • 217-789-7711

Bolingbrook • 630-739-7474
Carterville • 618-985-3399
East Peoria • 309-694-3764
Marengo • 815-923-4966



DDo you want to increase sustainability by 
using existing materials while reducing 
costs associated with trucking? WIRTGEN’s 
new WRC 240i rock crusher breaks course 
rocks in situ, such as pavement layers and 
stony soils, and produces a homogenous 
mix in a continuous process that shortens 
construction times, conserves resources, and 
lowers CO2 emissions.  

With a working width of 7 feet, 10 inches and a 
working depth of 20.1 inches, the WRC 240i has 
an output of up to 600 tons per hour. In addition 
to crushing rock and stones with an edge length 
of up to 11.8 inches and a compressive strength 
of up to 200 MPa, the machine can add cement 
and water in the same pass. It can also be used 
for soil stabilization, transforming undesirable 
soils into a high-grade construction material and 
depositing it evenly behind the machine. 

The WRC 240i offers several setting options 
that enable the achievement of the desired 
grain size and consistent uniform distribution in 
a wide range of applications. Nine rotor speeds, 
a variable crushing stage, exchangeable 
screens with a range of clear mesh sizes and 
adjustable distance from the rotor, adjustable 
rotor plate pressure, and the machine advance 
rate enable the configuration of the machine to 
meet the demands of actual site conditions and 
the desired application. 

Newly developed crushing and mixing rotor
The rugged and resilient crushing and mixing 
rotor with toolholders developed especially 

for crushing applications enables optimal 
results when working in stony ground. The 
tools are fitted with large, impact-resistant 
carbide cutting edges, and the holder bases 
are protected by wear-resistant protective 
elements made from high-tensile steel. This 
ensures high machine utilization rates and 
process reliability in demanding applications. 
Robust edge protectors reduce wear on the 
edge ring segment of the rotor, which is driven 
via a transmission developed especially for the 
WRC that enables high rotor speeds.

For long-term resistance to the stress 
encountered when crushing rocks, the 
rotor housing is lined with abrasion-resistant 
wearing plates made from tough high-tensile 
steel. These guarantee a longer service life and 
increase the overall stability of the housing. 
The entire mixing chamber is lined with these 
wearing plates, which can be individually 
replaced if and when required. 

By enabling precise, automatic steering, the 
satellite-based AutoTrac system helps the 
WRC to achieve greater process efficiency and 
a high degree of environmental compatibility. It 
steers the machine accurately within tolerances 
of a few centimeters on the basis of a previously 
calculated reference strip and a specified overlap 
of adjacent strips for consistent utilization of the 
machine’s ideal working width. The WIRTGEN 
PERFORMANCE TRACKER registers all relevant 
location-specific working parameters to provide 
a comprehensive database for the analysis and 
documentation of the construction site.  ■

New WIRTGEN WRC 240i crushes in place, processes
homogenous grain sizes in all applications

14

Increase Sustainability

The WIRTGEN WRC 240i 
rock crusher enables 
the crushing, processing 
and homogenization 
of hard-core concrete 
fragments, cobblestones 
and stony ground with an 
output of up to 600 tons 
per hour. It can also be 
used to stabilize soils. 
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We’ve made some exciting changes! An all-new 
mobile app, simplified ordering through the 
Online Parts Store, Komatsu Care Program (KCP) 
integration and more have been added to enhance 
the My Komatsu user experience. 

 
 

Have you seen what’s 
new in My Komatsu?

Log in to your My Komatsu account to see the full 
range of new features. Don’t have a My Komatsu 
account?  Go to mykomatsu.komatsu to sign up. 



SSolid and smooth haul roads are essential for 
maximum productivity. To build and maintain 
them for fleets of 100 tons and up, Komatsu’s 
new GD955-7 motor grader offers operators 
the control and precision necessary. 

The GD955-7 stands out with its ample 
horsepower and powerful blade downforce 
pressure for efficient grading performance. 
With faster working travel speeds compared to 
the previous model, Komatsu engineered the 
GD955-7 to increase grading efficiency while 
helping reduce maintenance requirements and 
total cost of ownership.

“With significant increases in operating weight, 
blade downforce pressure, and working travel 
speeds, this new size class motor grader will 
be a smart choice for increased efficiency 
on our customer’s mine sites,” said Joseph 
Sollitt, Director of Mining Support Equipment 
at Komatsu.

Tight turning radius
Despite its large size, the GD955-7 offers 
excellent maneuverability. It can execute 

tight U-turns on a standard 100-ton class 
haul road without the need to fully cut 
the wheel or course correct. The long 
wheelbase and large, 27-degree articulation 
angle allow a tight turning radius and 
provide maneuverability for narrow haul 
road applications in confined spaces and 
around obstacles.

The newly adopted, long-life circle bearing 
allows for smooth and precise rotation of 
the moldboard while eliminating the need 
for circle play adjustments or replacing 
wear plates. Coupled with a standard 
auto-lubrication system, the GD955-7 is 
engineered to help reduce planned and 
unplanned maintenance downtime while 
helping to extend life to overhaul.

“The GD955-7 comes standard with an 
18-foot moldboard, and there is a 20-foot 
optional moldboard available,” said Sollitt. 
“We encourage anyone who has a larger fleet 
of trucks and wants to build and maintain 
their haul roads to contact their Komatsu 
distributor for additional information.”  ■ 

New GD955-7 is designed to build and maintain haul roads for 
truck fleets of 100 tons and up

Joseph Sollitt, 
Director of Mining 

Support Equipment, 
Komatsu
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Product Spotlight

Komatsu’s new GD955-7 motor grader offers operators the control and precision 
needed to build and maintain haul roads for truck fleets of 100 tons and up.

Model
GD955-7

Quick Specs

Operating Weight
104,323 lbs.

Horsepower
426 hp

Moldboard
18 ft. standard 
20 ft. optional



www.LeeBoy.com
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YOUR DAY IS LONG.

TRUST
LEEBOY.

PIVOTING, MULTI-POSITION SEATS

NEW LEGEND HD PRO SCREED

EASY ACCESS FOR ROUTINE MAINTENANCE 

125HP HEAVY COMMERCIAL PAVER

www.rolandmachinery.com



LeeBoy’s new 210-horsepower 8680 asphalt paver is its 
largest tracked paver to date
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Filling a Demand

The new LeeBoy 8680 asphalt paver is a 
heavy-commercial-class paver with upgraded 
highway-class features and benefits. The 
LeeBoy 8680 has high-speed smooth rubber 
tracks with oscillating bogies, a four-speed 
drive system, power tunnel shields, and 
height-adjustable augers.

IIndustry need and customer demand led 
LeeBoy to create its largest tracked paver 
to date, the 8680, which is designed to be 
a commercial paver with highway-class 
features. At 28,000 pounds, the 8680 runs 
on a 210-horsepower Tier 4 engine.

“There was a distinct gap in the market for an 
asphalt paver this size,” said Chris Broome, 
Senior Product Manager at LeeBoy. “This 
machine features higher production, higher 
horsepower, and will be capable of doing 
more road paving projects and those larger 
production jobs we’re seeing more of in the 
heavy-commercial-class market.” 

As machine size increases, so do the 
benefits to the contractor as additional 
highway-class features make their way 
onto commercial pavers. The LeeBoy 
8680 has high-speed smooth rubber 
tracks with oscillating bogies, a four-speed 
drive system, power tunnel shields, and 
height-adjustable augers.

“These highway-class features are going 
to give this commercial-class machine 
great results,” said Broome. “Increased 
performance, efficiencies and consistency 

will all be seen with these features on the 
8680 asphalt paver.”

The paver also features the proven 
performance of the HD Pro Screed used on 
the 8530 and 8616D asphalt pavers — but 
upgraded for the 8680. 

Plus, the paver has the ability to travel up to 
616 feet per minute, or 7 miles per hour, with 
a paving speed of up to 300 feet per minute, 
or 3.4 miles per hour.  ■



FFleet management is essential to maintaining 
your equipment’s health. Properly maintained 
equipment helps increase uptime and lower 
overall owning and operating costs. Staying on 
top of fleet management can be challenging, 
especially if you are still relying on end-of-day 
field reports or drives to the job site to check 
hour meters. 

Digital solutions such as My Komatsu can 
change the game by giving you real-time 
machine data that can be accessed from 
practically anywhere, as well as tools that give 
you the capability to order parts and more. 
Recent updates make it easier to navigate, 
so you can quickly get the information 
you need to help make proactive fleet 
management decisions. 

“Filtering capabilities have been updated to 
help users more quickly access the information 
they are looking for,” said Andrew Casey, Digital 
Solutions Analyst, Komatsu. “It’s more like a 
dashboard where you can get information in 
fewer clicks, which is something our customers 
wanted. Using their feedback, we made changes 
to make the interface more user-friendly. 
Customers who already have a My Komatsu 
account will see the updates automatically.” 

Casey said one of the priorities based on 
customer feedback was a redesign of the My 
Fleet page, emphasizing that its substantially 
different look and easier navigation enable 
users to see their entire fleet of registered 
machines all on a single page without having to 
go through multiple tabs.

“We also expanded the ability to filter by idle 
time percentage, SMR range, model type,  
manufacturer, and much more,” Casey added. 
“A new sync map feature lets users zoom in on 
a particular territory, click the sync map to list 
button, and see machines just in that territory.” 

Component tracking capability
Another major change is the addition of 
component tracking, according to Casey. 
The new functionality allows users to monitor 
component health, so they can more proactively 
plan for replacements. 

“Users can set an interval based on last service 
date or SMR hours of the machine, then create 
an alert that notifies them when a component is 
due for replacement,” Casey explained. 

Machine health and fleet monitoring are now 
easier, faster and more efficient with new 
alerting features, including additional alert types 

My Komatsu updates include 
easier navigation, so you 

can access information 
more quickly. 

Andrew Casey, 
Digital Solutions 

Analyst,  
Komatsu
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Optimized Experience

My Komatsu updates, new features improve fleet management 
to help you get the critical information you want in fewer clicks



for abnormality codes, coverage, Komatsu Oil 
and Wear Analysis (KOWA) samples, and more. 
Consolidated and customizable views of your 
alerts can be set with the alerting dashboard. 
With My Komatsu, you can choose how to 
receive notifications — by web, mobile app, 
email or SMS. 

Telematics information (Komtrax) in My 
Komatsu remains a vital feature that works 
with Komatsu and other brands that you have 
registered in your My Komatsu account. You 
can view machine location, fuel consumption, 
and machine health, which includes 
maintenance history.

Additional features available in 
My Komatsu include:
	 •	Publications – View parts and support  
		  manuals for your machines
	 •	E-commerce parts stores – Easily order  
		  parts and solutions that you can pick up  

		  in store, have shipped to your shop, or get  
		  delivered directly to your job site
	 •	Digital solutions – Sign up for and access  
		  your Smart Construction accounts such as  
		  Dashboard, Design, Drone, Field, Fleet,  
		  Office and Remote 

If you don’t already have a My Komatsu 
account, you can sign up for one by visiting 
https://mykomatsu.komatsu. Once you have 
an account, your dealer can help you get set 
up and work with you on how to best utilize 
the platform.

“Proactive fleet management results in less 
downtime because you have a clear picture 
of your equipment’s health at all times,” said 
Casey. “You can better plan for routine service 
and component changes, address excess 
idle time, train your staff, monitor job sites and 
machine performance, schedule part orders, 
and much more.”  ■

My Komatsu lets users monitor their fleet from anywhere at any time and helps optimize fleet management — with real-time data that can help 
you make proactive decisions. 
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My Komatsu updates, new features improve fleet management 
to help you get the critical information you want in fewer clicks



OOne of the highlights of Komatsu’s Quarry 
Days is the ability to get in the operator’s seat 
and put equipment to the test. 

“I think it’s a very good thing for Komatsu 
to do for operators and businesses that are 
looking for equipment,” said Brad Disrud, 
an operator with North American Coal at its 

Coyote Creek Mine in Zap, N.D. “I currently 
run an older PC2000 that we are looking 
to replace down the road, and the ability to 
get in the new one and make a comparison 
is valuable. It’s quieter, and the productivity 
is definitely there. The electronic over 
hydraulic controls is nice.” 

The 1,046-horsepower PC2000-11 surface 
mining excavator was one of more than a 
dozen Komatsu machines that attendees 
could operate or see in action at Komatsu’s 
Quarry Days, an event that took place at 
Komatsu’s Arizona Proving Grounds. Among 
the machines was Komatsu’s new GD955-7 
motor grader with a standard 18-foot blade. 

“You can definitely tell the GD955 is a 
game-changer,” said Mauricio Vallejos 
with Titan America. “The palm steering 
is something completely different. In the 
long run, I think it’s going to benefit a lot of 
operators because it will cut down fatigue. 
Your hands are always on the controls. I 
think it has several uses — padding, the 
finishing touches, making sure our dragline 
shoes sit on the ground and don’t bend, and 
road maintenance for the haul roads our 
HD785s run on. It could allow us to do that in 
fewer passes.” 

Popular PC900LC-11
In addition to the PC2000-11 and GD955-7, 
attendees were able to operate several other 
Komatsu machines, including a PC900LC-11 
excavator; an HB365LC-3 hybrid excavator; 
WA900-8 and WA475-10 wheel loaders; a 
D475A-8 surface mining dozer; a D71PXi-24 
Intelligent Machine Control (IMC) dozer; 
and HM400-5, HD785-8 and HD1500-8E0 
trucks. A ZT44 drill and an RF-5 reclaim 
feeder were on display as well. Attendees 
could also talk with product experts from 
Montabert and Tramac about breakers and 
Hensley Industries about its Kprime tooth 
system. Montabert, Tramac and Hensley are 
all Komatsu-owned companies.

“We have solutions at Quarry Days that 
represent every application within a 
customer’s job site — from stripping, to 
loading and haulage, to drilling, blasting, 
breaking, processing, and dozing, it’s all here,” 

Meaningful conversations, ability to operate equipment stand 
out at Komatsu’s Quarry Days held at Arizona Proving Grounds 
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Demo in the Desert

Roland Machinery Company’s Jeff Mikus (left) and Bill Pavin with Ozinga check out all 
the equipment available at Quarry Days.

Ozinga’s Jeff Radack (left) catches up with Roland Machinery Company’s Michael 
McNamara at Quarry Days.



said Joseph Sollitt, Director of Mining 
Support Equipment, Komatsu. “It gives 
customers a chance to put the machinery 
to the test and see firsthand what it can 
do in a real-world setting. The feedback 
has been overwhelmingly positive. These 
types of events are beneficial for the 
customer, as well as for us to learn more 
about them and what we can do to improve 
their operations.” 

James Van Remmen with Interstate 
Earthworks specifically wanted to operate 
the recently introduced 204,148-pound, 
543-horsepower PC900LC-11 excavator 
that’s designed for heavy construction, 
demolition, material handling, deep 
digs, large mass excavation and 
quarry/mining applications. 

“We wanted to compare it to a competitive 
brand of a similar size,” said Van Remmen. 
“The speed was very fast for a machine 
that big.” 

With more bucket and lifting capacity, 
the PC900LC-11 increases productivity 
up to 40% compared to its predecessor, 
the PC800LC-8. 

“The PC900LC-11 is ideal for those working 
in applications that involve moving large 
amounts of material efficiently,” said Casey 
Zbinden, Product Marketing Manager, 
Komatsu. “It’s been a popular attraction at 
Quarry Days because customers see so 
many potential uses for it. With an optional 
counterweight removal system, it’s more 
easily transported.” 	

Smart solutions
In addition to equipment, Komatsu 
representatives from its Smart Quarry 
solutions and My Komatsu teams were 
available to show customers the advantages 
of incorporating technology into 
their operations. 

“Smart Quarry is designed to improve and 
optimize production, which includes site 
studies and our new Smart Quarry Site,” said 
Craig McGinnis, Senior Business Solutions 
Manager, Komatsu. “What’s great about Site 
is that it’s brand-agnostic, so it can be used 
with Komatsu and non-Komatsu equipment. 
It’s plugged into the machine and transmits 
actionable data that can be used to improve 
practices and increase productivity.” 

Attendees test out Komatsu excavators 
at Quarry Days, including a PC2000-11, 
a PC900LC-11, and an HB365LC-3 
hybrid model. Product Marketing 
Manager Casey Zbinden (right) answers 
a question about the PC900LC-11.

Watch the video

Continued . . . 
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VIDEO

▲



McGinnis continued, “For example, we did a 
case study and identified that a quarry was 
only putting about 89 tons on a 100-ton truck 
during loading. We determined that if they 
added about six more tons that it would equate 
to more than 13,000 tons per month in added 
production with the same fuel burn and time. 
The savings are significant.”

Great conversations
The ability to network with other contractors 
doing similar work is another advantage 

of events like Quarry Days, according to 
Moroni Wardell, who along with his three 
brothers owns and operates Wardell 
Brothers Construction in Morgan, Utah. The 
full-service construction company manages 
two gravel pits and currently runs several 
Komatsu loaders and excavators. 

“Sharing information is very valuable because 
it gives us insight into how others are using 
the equipment and the production they get 
from it,” said Wardell. “All new iron looks 
pretty and runs really well — but talk to a 
customer that has 10,000 or 12,000 hours, 
and you will see where the results really 
are. We have been able to network with a 
lot of other customers that stand behind 
Komatsu equipment.”

Chad Mikulec, Regional Operations Manager 
with Permian Basin Materials, said the ability 
to talk with Komatsu personnel was another 
positive aspect of Quarry Days.

“The attentiveness of the people out here, 
wanting to talk to us and hear what we have 
to say and be actively engaged is very 
meaningful,” said Mikulec. “It makes me feel 
good as an end user that they listen to us. Our 
opinion matters, and what we say is taken into 
consideration for new products.”  ■

At Komatsu’s Quarry Days, attendees 
move material with a Komatsu 
D71PXi-24 Intelligent Machine 
Control (IMC) dozer and a Komatsu 
D475A-8 surface mining dozer.

Komatsu personnel provide information about technology such as Smart Quarry Site, 
which is designed to help increase efficiency and production.
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‘The savings are significant’
. . . continued

VIDEO

▲ *The opinions expressed here are from the end 
user as quoted. The results described herein are 
those of this end user under certain conditions. 
Your results may vary.

Watch the video
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Side Tracks

On the light side
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Brain Teasers

Did you know?

Unscramble the letters to reveal some common 
construction-related words. Answers can be found in the online 
edition of the magazine at www.RolandIndustryScoop.com

1. HCAR __ __ __ __

2. WOBL __ __ __ __

3. CREET __ __ __ __ __

4. LILH __ __ __ __

5. ELLEV __ __ __ __ __

2024 is a leap year, so February will have 
29 days instead of 28.

The tradition of giving Valentine’s Day flowers  
dates back to the 17th century.

The first heart-shaped box of chocolates 
was introduced in 1861. Today, more than  
36 million heart-shaped boxes of chocolates  
are sold each year.

According to the Chinese zodiac, 2024 is the  
Year of the Dragon.

Taylor Swift’s Eras Tour is officially the  
highest-grossing music tour ever, becoming  
the first to surpass $1 billion dollars in revenue.

The 2024 Summer Olympics will be held  
in Paris.

It takes about an hour for a snowflake to leave  
its cloud and reach the ground. A snowflake’s  
falling speed typically ranges from 1 mph
to 9 mph.

See the answers
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Smart Quarry Study provides insightful information designed to 
help operations optimize productivity with the proper equipment

Craig McGinnis, 
Senior Business 

Solutions Manager, 
Komatsu
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Serving You Better

Smart Quarry Study 
assesses your current 
operation and goals to 

provide a comprehensive 
analysis designed to 

help give you insight into 
the proper equipment 

combinations and 
practices that will help 

you achieve them.   

Is your fleet the right size to maximize your 
quarry operation? Are you most effectively 
hauling from the face to the crusher? Do 
you know your hourly costs and how your 
practices are affecting them?

Questions like these and more can be 
answered with Smart Quarry Study, one of the 
Smart Quarry solutions offered by Komatsu. 
Smart Quarry Study provides:

	 •	 Knowledgeable support when job planning
	 •	 Valuable insight tailored for your operation
	 •	 Confidence that your fleet is right for the job

“Ideally, Smart Quarry Study is a 
boots-on-ground meeting with customers at 
their location or locations to get a complete 
understanding of what they want to achieve,” 
said Craig McGinnis, Senior Business Solutions 
Manager for Komatsu, noting that remote 
study analysis is a possibility. “Maybe they 
are thinking about replacing equipment, want 
to increase production, or expand their pit. 
Through a Smart Quarry Study, we look at 
their operations and make recommendations 
designed to help them reach their goals.” 

Unique, local factors
McGinnis added that Smart Quarry 
Study can help operations better 
understand how equipment 
and other factors affect 
performance, to assist in 

the making of cost-effective purchasing decisions. 
He also emphasized that it’s brand agnostic. 

“By comparing different class sizes, we can give 
you information related to more efficient costs per 
hour, per ton and per yard,” McGinnis explained. 
“Everything is based on each operation’s unique 
factors, and the resulting recommendations are 
tailored to them, no matter what equipment they 
use. We crunch the numbers and come up with a 
total cost of ownership. We really get down to a unit 
cost or dollar per ton of material moved and ways 
to improve those.” 

McGinnis is part of Komatsu’s Smart Quarry 
team. Each member has extensive knowledge in 
quarry operations. 

“The best way to get started is to contact your 
Komatsu distributor, who can help get a Smart 
Quarry Study set up,” said McGinnis. “From there, 
we reach out to the customer and gather some 
information about what they want to accomplish, 
then schedule the study at a convenient time. 
Once we have all the data put together, we present 
it to the customer to help them make more 
informed decisions.” 

"If you want to monitor your operation in more detail 
with continual tracking tools, we also offer Smart 
Quarry Site," McGinnis continued. "This tool, which is 
also brand agnostic, can help you understand if you’re 
getting the most from your equipment and operators, 
to help improve production and performance, as 
changes occur.”  ■

To learn more 
about Smart Quarry 

solutions, visit https://
www.komatsu.com/

en/technology/
smart-quarry/ 
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AA recent safety and health information 
bulletin from the Occupational Safety and 
Health Administration (OSHA) looked at the 
difference between traditional hard hats 
and safety helmets and recommended that 
businesses in the construction industry 
consider the latter. It said safety helmets 
are made from a combination of materials 
that make them impact resistant while being 
lighter weight, which reduces neck strain and 
improves overall comfort. 

“In addition, all safety helmets include a chin 
strap that, when worn properly, maintains 
the position of the helmet in the event of a 
slip, trip or fall,” said OSHA in the bulletin. 
“Moreover, safety helmets can incorporate 

an array of additional features designed 
to address specific workplace risks. Many 
models include add-on face shields or 
goggles to protect against projectiles, dust 
and chemical splashes. They may also have 
built-in hearing protection and communication 
systems to facilitate clear communication in 
noisy environments, enabling workers to stay 
connected and safe.” 

OSHA is requiring all of its inspectors to now 
use safety helmets. In addition to construction 
sites, OSHA recommends safety helmets 
for those in the oil and gas industry, as well 
as several other types of work sites. You can 
read more at https://www.osha.gov/news/
newsreleases/trade/12112023.  ■

OSHA recommends safety helmets, requires them for 
its employees
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Industry Insight

A LEGACY OF  
INNOVATION AND SERVICE
INTRODUCING BOBCAT PORTABLE AIR COMPRESSORS

Generations have come to rely on the 
100 years of manufacturing expertise that 
Doosan Portable Power® brought to the air 
compressor market. Now, as part of the 
Bobcat brand, the legacy continues. With 
the new Bobcat® air compressor lineup – 
available at our  dealership – you can expect 
industry-leading performance and nothing 
less.

Bobcat®, the Bobcat logo and the colors of the Bobcat machine are registered trademarks of Bobcat Company in the United 
States and various other countries.

©2024 Bobcat Company. All rights reserved. 21591841

  ,    

Contact us today for the very best 
Bobcat portable power options

WWW.ROLANDMACHINERY.COM



Don’t have a My Komatsu
account? No problem! 

Check out as our guest at
mykomatsu.komatsu

The My Komatsu
Parts Store makes it 
easy to get what you 
need to keep your 
equipment running 
at its best.
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2017 HAMM HD+110IVT  $103,000
STK# HM17056, 703 HRS, Cape Girardeau, MO

2022 KOMATSU WA320-8  $205,000

2008 GRADALL XL4100 II  $58,000 
,

2008 VALMET 840.3  $95,000

2019 WIRTGEN W120CFI $435,000 
,

2013 HAMM HD12VV  $19,500 
, ,

2016 KOMATSU 931.2  $315,000 
,

2017 KOMATSU PC88MR-10  $55,000
,

2020 KOMATSU WA270-8  $175,000 

2014 KOMATSU D37PX-23  $99,500 
, ,

2020 KOMATSU PC210LC-11  $239,500

2015 KOMATSU PC228USLC-10  $149,500
,

2019 KOMATSU PC170LC-11  $155,000
,

2017 KOMATSU 931.2  $305,000

2018 HAMM HD+110IVO  $104,560
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