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ROCK SOLID STABILIZATION
This new company, affiliated with Pease Construction, 

offers turnkey stabilization services
See article inside...
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RELIABLE EQUIPMENT
RESPONSIVE SERVICE

ROCK SOLID STABILIZATION
Read how Pease Construction created this soil stabilization company to  
augment its site-development work.

GUEST OPINION
ARTBA President Pete Ruane shares the organization’s recommendations 
on creating “Critical Commerce Corridors” to help move freight more  
effi ciently.

MANAGING YOUR BUSINESS
Learn how taking a proactive approach to safety can lead to better  
productivity and higher profi ts.

NEW PRODUCTS
Find out why the Komatsu PC800LC-8 is the new “go-to” excavator for  
large jobs.

MORE NEW PRODUCTS
See how Komatsu’s new mid-size wheel loader, the WA430-6, can help  
lower your fuel costs while improving productivity.

NEW UTILITY PRODUCTS
If you’re looking for an economical backhoe loader that still offers 
excellent power and comfort, Komatsu’s new WB142-5 may be the  
answer.





spread and mix the fly ash over a large area in 
a relatively short period of time. When we’re 
done, the ground firms up so fast we can start 
work that same day, and within 24 hours we 
can be placing aggregate base course.”

 In addition to being fast and effective, 
Hegemann says fly-ash stabilization typically 
costs a fraction of what it costs to undercut.

 “Depending on various factors, the cost 
of fly-ash stabilization can be as little as 20 
percent of the cost of undercutting. In other 
words, if it costs $100,000 to undercut a job, it 
could cost as little as $20,000 to fly-ash stabilize 
it. Even when conditions are not as favorable 
as that, the cost advantage of fly ash is often at 
least 50 percent.”

 Although he could see the need for it, 
Pease says the decision to start Rock Solid 
Stabilization was not made lightly.

 “It’s an expensive undertaking to get into 
stabilization to the level where we are now. We 
have in-house trucking to haul the bulk product 
and we have the largest and most diverse fleet 
of spreaders in the market. These include belly-
dump semis with spreaders underneath; two 
six-by-six, mounted spreaders on Kenworth 
frames; and two extreme-service, trailer-
mounted spreaders that we can pull with a 
dozer when ground conditions require it.”

 In addition to the spreaders, which put the 
fly ash on the ground, the big move for Rock 
Solid was the decision to also purchase its own 
stabilizer to mix the fly ash into the soil. Rock 
Solid decided on the Wirtgen WR 2400, which 
is a 563-horsepower machine that can be used 
both for stabilization and road reclamation 
work.

 “We upped the ante in regard to stabilization 
work quite a bit this past year because we 
think this is a process whose time has come,” 
said Pease. “We went with the WR 2400 
because Wirtgen is the worldwide leader in 
stabilizers by a big margin. It has the history. It 
has excellent training programs. It’s a quality 
machine that we’re confident will do a great 
job for us. The fact that Roland Machinery sells 
it is also a plus. Roland is an excellent dealer 
and we know we’ll get the support we need 
from our salesman John Ross, as well as their 
parts and service departments.”

 Initially, Pease expects most of Rock Solid’s 
work to be soil stabilization for commercial 
sites and residential subdivisions. The 
company already has a stabilization contract to 
spread fly ash for a major runway expansion 
job at O’Hare Airport. Beyond that, the 
WR2400 is capable of doing road reclamation 
work and Pease expects Rock Solid will get 
more into that as the benefits of the process 
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An investment in equipment

Rock Solid Stabilization, thought to be the only 
turnkey, fly-ash stabilization firm in northern Illinois, 
recently acquired this Wirtgen WR2400 stabilizer to 
mix fly ash into wet ground to firm it up and enable 
construction to take place. Here, the WR2400 and 
Hamm 3410 compactor work to stabilize the ground 
for a residential subdivision in Marengo, Ill.





Milling - Cold Recycle

Asphalt Pavers

Soil - Asphalt Compactors

The Wirtgen Group 
delivers it all with 

quality and service 
that outlasts 

the competition.
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Roland Machinery and Genesis.  
Two of the best, ready to help you do yours.
Call today.

USE
THE
BEST
to be your best.

As a designer and manufacturer of high-quality 
attachments, we at Genesis are committed to  
providing solutions to professionals in the  
construction, demolition, recycling and util-
ity industries. Because Roland Machinery has    
championed that same commitment for decades, 
we are especially proud to be a member of 
Roland’s family of suppliers. 

Now, equipment users in Illinois, Wisconsin, Missouri, 
and Michigan’s U.P. can benefit from both Roland’s 
expertise and Genesis attachments, which are 
designed to provide the highest levels of performance, 
productivity and bottom-line profits.

www.genesisattachments.com
E-mail: info@genesisattachments.com

1000 Genesis Drive
Superior, WI 54880

Phone: (715) 395-5252
Fax: (715) 395-5255

Genesis attachments include:
• XP Mobile Shears
• New! Rebar Shears
• Hydraulic Concrete Processors
• New! Mechanical Pulverizers
• New! Quick Coupler System 
• DemoPro Concrete & Steel Processors
• and many more . . .







help you improve the final figure you submit on 
a bid, increasing your chances for getting a job.

 Lowering the number of incidents also has 
a positive effect on your reputation. It’s in the 
owner’s best interest to hire companies that have 
good safety records, as it lowers the chances of 
an accident happening on their jobsite, thereby 
lowering the likelihood of being sued because of 
an accident. That’s why many owners are taking 
the safety records of the contractors they hire into 
consideration. If you have a reputation for unsafe 
practices, your chances of getting a job decrease 
dramatically.

 If your number of incidents, insurance rates 
and workers’ compensation are high, you can 
do something about it by changing the way your 
company views safety. Starting immediately, 
make safety a top priority, placing it above 
productivity and profitability. By doing so, your 
productivity and profitability should increase as 
the amount of time and money lost by accidents 
decreases. 

 Getting started is not difficult. Remember 
that safety program? If you don’t have one, 
you need one immediately. If you do have one 
and aren’t using it, pull it out and go through it 
thoroughly. Tailor it to fit general safety practices 
and specifically, your type of business. Spend 
time making sure it thoroughly covers all aspects 
of your business, including procedures to follow 
in case of emergency. Seek input from employees 
at all levels of the company to ensure you cover 
scenarios and potential hazardous situations you 
may not have thought of. 

 The chief concern of the program should be 
that no work will be performed until it can be 
done safely. Other parts of the program should 
include items such as a safety and health policy 
or philosophy, safety and health objectives, how 
to conduct jobsite inspections, safety rules and 
discipline.

 Once the program is in place, make sure 
everyone understands the full scope of it. While 
it may seem unproductive, hold a meeting or 
series of meetings with everyone in the company 
to make sure each person has a copy of the 
program and understands its contents. The time 

away from the job to cover it will easily be made 
up if management and workers understand 
safety and employ the practices outlined in the 
program. That will lead to a lower number of 
incidents.

 If you have the resources to hire a safety staff 
or safety expert, you should. Those experts 
are generally well-versed in implementing 
and documenting your safety program and Continued . . .

Underground contractors know good practices in trench safety are extremely important, 
including trench shields or boxes for deep excavations, ladders for egress at proper intervals 
and hard harts and other safety gear to keep workers protected from potential falling objects.

Careful planning is 
necessary to set up and 
maintain a safe work 
environment. Everyone 
on the site should check 
often for potential safety 
hazards, and safety 
meetings should 
be mandatory.

Focus your efforts

Start with a comprehensive 
program

























For more information on Atlas Copco equipment, contact 
your Roland Machinery sales representative or visit a 
location nearest you.
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If it can be measured, 
     we measure it!

To learn more about Komatsu ReMarketing’s Distributor Certified Used Equipment, contact your local Komatsu Distributor 
or go to our Web site at www.equipmentcentral.com and click on “used equipment.”

ROLAND
MACHINERY CO.

 Whether you’re looking for a high-
quality machine that will become part of 
your fleet, or for a machine that will get you 
through the busy season, Komatsu Distributor Certified Used Equipment is your best alternative to buying new.

 If it can be measured, we measure it! Specially trained Komatsu Distributor Certified evaluators check, measure and diagnose 
virtually every aspect of the machine. Once the machine meets Komatsu’s high performance standards, your local distributor 
can tailor the machine for your site-specific needs. And to add to your peace of mind, most Komatsu Distributor Certified Used 
Equipment is eligible for special financing and warranty.

 Purchasing Komatsu Distributor Certified Used Equipment makes sound business sense. You’ll receive good value for 
your money and a reliable and productive machine that will get the job done for years to come — we guarantee it!








