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RESPONSIVE SERVICE

ST. JOSEPH CONSTRUCTION
Learn how subdivisions, landfi lls and road work are the specialities of  
this earthmoving contractor.

TRADE SHOW NEWS
Roland Machinery displayed some of its extensive product line at two  
recent equipment shows. 

GUEST OPINION
As Democrats take control of both legislative houses, there are bound   
to be changes that will affect the construction and equipment industries.  
Christian Klein, VP of Government Affairs for AED, provides his insights.

MANAGING YOUR BUSINESS
With Spanish becoming more prevalent on many work sites, employers  
need to know how to bridge the language barrier. Here are some ideas on 
keeping a bilingual workplace safe and productive.

EQUIPMENT DESIGN BENEFITS
Find out why Komatsu motor graders’ visibility, blade geometry and ease  
of operation set them apart.

UTILITY MACHINES
Learn more about Komatsu compact excavators and how feedback from  
contractors helped improve this popular product line.





“That project would be considered pretty 
small now, but I think it came along at a really 
important time for our company.”

 At that time, St. Joseph was also running 
the daily operations at several area landfills. 
“The great thing about landfill work is that 
it’s 12 months a year,” said Tim. “Most of our 
equipment is working eight or nine months 
out of the year, but the landfill machines are  
bringing in income 12 months out of the year. 
That helps a lot.”

 Today, the company is not only continuing its 
everyday work at the LaCrosse County Landfill, 
it is preparing another landfill cell adjacent to 
the current facility. “We’re moving about 800,000 
yards of dirt,” Tom reported. “Next winter, I 
think we’re going to move about 1.2 million 
yards of garbage into that cell.

 “I think that’s one of the biggest earthmoving 
jobs we’ve ever had. We’ll easily move that 
much dirt in one year, but to have that much on 
one particular job, that’s quite a bit for us.”

 To move that much material, St. Joseph 
relies heavily on Komatsu machinery obtained 
with the help of Randy Seidling of Roland 
Machinery Co. Among its fleet of earthmoving 
equipment are Komatsu PC600LC, PC400LC 

and PC300LC excavators, and dozers ranging 
in size from a D32 to a D155, including three 
D65s and four D61s.  In addition, St. Joseph 
uses a Komatsu WA500 wheel loader to feed 
the crusher at its quarry, and recently added 
two new HM400 articulated trucks.

 “I think the biggest reason off-road trucks 
are so popular now is because the excavators 
are so darn good,” Tom commented. “They 
can move so fast.”
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Earthmoving assistance

St. Joseph Construction/Contracting recently purchased two Komatsu HM400-1 articulated 
trucks. “We’re very pleased with them,” said Tom Schams.

Vince Schams works a Komatsu PC400LC excavator at the Savannah Oaks subdivision development. 
Schams started St. Joseph Construction/Contracting with his brother, Paul, more than 40 years ago.

ST. JOSEPH CONSTRUCTION/
CONTRACTING
 Subdivisions, landfills and road work are the        
 specialities of this earthmoving contractor
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	 “We have an extensive product line — the 
proverbial one-stop-shop. For example, most 
people may know we’re a Komatsu dealer, 
but they may not know Komatsu makes small 
machines such as track skid steer loaders and 
compact excavators. Many probably don’t  
know we carry Hamm rollers, Wirtgen milling 
machines, and Vögele and LeeBoy pavers. And 
most probably don’t realize we carry specialty 
attachments like the Fecon “Bull Hog” brush 
cutter/wood shredder and Tiger mower. We 
see these shows as a good way to introduce 
equipment users to some of our products and 
people, so we can begin to show them what 
Roland Machinery can do for them.”  ■

	

Roland Machinery had one of the largest displays at the CONEX Wisconsin equipment show, 
held recently in Milwaukee. In addition to numerous Komatsu machines, Roland exhibited 
its new-to-Wisconsin LeeBoy paver line and numerous products from the Wirtgen Group.

(L-R) Russ Statz of Yahara Materials; Bob Schwab of 
Schwab Stump grinding; Matt Roland and Dan Malliet 
of Roland; and Jim Endress of Yahara Materials

	 Roland Machinery recently received 
an Outstanding Dealer award for 
2006 from Rockland Manufacturing 
Company. Rockland makes buckets, 
blades and other specialty attachments 
that often complement Roland’s line of 
Komatsu equipment.

	 “Rockland is one of our quality 
suppliers that helps us meet the 
specific needs of our customers in a 
large range of industries,” said Roland 
Machinery President Ray Roland. 

	 Rockland Territory Manager Terry Dwyer presented a plaque to 
Ray and Matt Roland recognizing Roland as being one of the top five 
Rockland dealers in the nation, during the recent CONEX equipment 
show in Wisconsin.

Roland’s Mark Yanke (second from right) visits with a 
group of customers at the Roland CONEX display.

Carl Weiss (third from left) and the crew from Complete 
Tree Service in Burlington, Wis., pose with Roland show 
hostess Trish Taylor.

At the CONEX Wisconsin show, Roland’s Wisconsin 
Division G.M. Bob Weier (second from right) meets with 
Justin Gauger, Warren “Turbo” Jadin, and Ryan and 
Russ Stoller of F. Stoller, Inc., based in Algoma, Wis.

(L-R) Bob Gajewski of Roby’s Grading; 
Jeff Podjasek of Roland; Russ Bartz of 
Metropolitan Maintenance and Landscaping; 
and Mike Lesner of Komatsu

(L-R) Ray Wollner of Ray Wollner 
Excavating, Kewaskum, Wis., attended 
CONEX Wisconsin with Dan Mueller, 
John Schairer and Duane Wollner.

Roland Machinery wins 2006 Outstanding 
Dealer award from Rockland Manufacturing	

Roland Machinery President Ray 
Roland (left) and Vice President Matt 
Roland (right) accept an Outstanding 
Dealer award from Rockland 
Manufacturing’s Terry Dwyer.

Roland Used Equipment 
Manager Gary Roberts visits 
with John Adamski with JSA 
Remodeling out of Racine.

PSSRs Randy Ray of Franksville 
and Darrell Bergmann of Green 
Bay man the Roland product 
support booth at the CONEX show.

Jeff Elrict of Village of 
Little Chute meets with 
Roland Green Bay Sales 
Rep Kevin Bray. 
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(HD605-7 and HD785-7), the HM400-2 
articulated dump truck and the GD655-3 
motor grader.

 Among the new machines at Quarry Days 
were the PC800LC-8 and PC2000-8, which 
replace the PC750 and the PC1800 in the 
Komatsu excavator lineup. Also new is the 
WA430-6 wheel loader, which replaces the 
WA400. Dozers at the show ranged from 264 
horsepower to 890 horsepower. 

 “We believe our quarry-size group of 
machines is the most complete lineup in the 
industry and includes a number of units 
we consider to be unique and unrivaled 
products,” said Komatsu Vice President of 
Product Marketing Erik Wilde. “We were 
pleased with the opportunity Quarry Days 
gave us to show these outstanding products 
to current and potential customers in a real-
world environment.”  n 

The 956-horsepower PC2000-8 (above) is a new machine that replaces the PC1800 in the 
Komatsu excavator lineup. Similarly, the new PC800LC-8 (below), has more horsepower 
and greater stability than the PC750 it replaces.

Tom Stedman, Komatsu marketing manager for mining 
trucks (far right) visits with a group of customers at 
Quarry Days.

The new D275A-3 dozer with a Tier 3 engine was one of 
four Komatsu dozers at the Quarry Days event.

The new WA600-6 wheel loader, which improves productivity while dramatically 
lowering fuel consumption, is a significant upgrade from the previous model and is 
considered to be one of Komatsu’s unique and unrivaled products.

Complete lineup





 Today, the chief focus of the CMO is production 
of hydraulic excavators — which began in 
1990 — and articulated trucks, which started in 
January 2005. The plant builds five excavators 
models (PC200, PC220, PC270, PC300 and PC400) 
and three trucks: HM300, HM350 and HM400.

 “It’s really a natural fit to manufacture both 
of those machines here,” said Riddell. “There’s 
synergy between the articulated truck and the 
excavator because, typically, those machines are 
paired together as a work team. It also made 
sense to bring production of the articulated trucks 
here because North America is the largest market 
for those type of trucks globally.”

 Currently, the CMO is manufacturing an 
excavator in a little more than two days, but 
Riddell noted that the goal is to drop that to less 
than two days. For custom-order excavators, the 
plant employs a “4W1D” approach. “That stands 
for four weeks and one day,” Riddell explained. 
“Our goal is to have a custom machine built to 
the customer’s specifications in that amount of 
time after we receive the order. 

 “Our lead time on articulated trucks is about 
two months,” he continued, “but we expect to cut 
that down to one month soon. Our ultimate goal 
is to reduce it to a week.”

 Riddell oversees a skilled and experienced 
staff whose focus is on ensuring that every 
product is of the highest quality. The plant runs 
one shift per day for assembly, and three shifts 
in fabrication, which includes welding and 
machining of components.

 “Our philosophy is to build quality into 
the product,” Riddell noted. “Each person is 
responsible for his or her work. Each machine 
goes through several stations as it’s being built. 
The workers at each station assume the workers 
at the next one are their customers. By doing that, 
each step has a quality focus. The end result is our 
distributors and end users get a product that’s 
been built with the highest standards in mind.”

 Quality is further ensured once a machine has 
been assembled. Experts thoroughly test and 
inspect machines before they’re stored on the 
53-acre site prior to delivery to distributors and 
customers.

 “We have several quality-control checks 
throughout the manufacturing process, but after 
the machine is built, we go over it with a fine-
tooth comb,” Riddell said. “For instance, two 
people check over the excavators, conducting 
a 90-minute inspection. One examines all the 
operational functions, such as boom speed, travel 
speed, and up-and-down arm movement. The 
other checks what I call ‘the frills’ — items such as 
the windshield wiper, radio and cigarette lighter. 
If they don’t believe a machine is right, it doesn’t 
go out.”

 That will always be the philosophy, according 
to Riddell. “We’re very proud of the machinery 
we produce here, and 20 years is a great 
testament to the dedication of both Komatsu 
as a company and the people who work here. 
Chattanooga and Komatsu have become great 
partners and it’s a relationship that will carry 
forward for a long time.”  ■

General Manager 
Dennis Riddell (far 
right) often leads 
visitors on a guided 
tour of the plant.

Using an overhead crane, a worker 
installs the counterweight on a 

PC300LC-7 at the Chattanooga plant.

Workers install a hose on an 
articulated truck at the Chattanooga 
Manufacturing Operation, which  
began producing HM300, HM350 
and HM400s in January 2005.

More than 300 employees work at the 
Chattanooga Manufacturing Operation.
Many of those workers have been at the 
plant more than 15 years.

‘A natural fit’

Quality conscious
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The Wirtgen Group 
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